
TYPES OF PARTNER WE CAN FIND
Product/Service partners

Point solutions/Services 
Fill gaps in your solution/service 
portfolio

Technology developers
Integrate leading-edge, 
differentiating technologies  
into your solution or service

Platform providers
Incorporate your technology  
in their platform

Channel Partners

Product/Service Reseller
‘Naked’ and/or ‘Value Add’

Go-to-market
Joint sales and marketing 

Implementation services
Solution and/or systems integration

WHAT WE BRING TO THE PARTY

Our successes 
We have an outstanding success 
rate in finding credible partnership 
candidates for our clients

Our expertise 
We give you our expert view on the 
candidates – and where the pitfalls 
might lie

Our experience 
Our long-time analysis of the market 
gives us access to a huge number of 
potential partners

Our trusted name 
Associate your company with one of 
the most respected brands in the tech 
sector

YOUR brand visibility 
We intensively promote your brand 
in UKHotViews and our social media 
channels

TIPP for Enterprises
For large organisations with an  established market profile

The highly effective way to find innovative partners and enhance your profile

FIVE STEPS TO FINDING YOUR PERFECT PARTNER

PARTNER 
PROFILING

We help 
you build a 
compelling 

proposition to 
attract the best 

candidates

PROGRAMME  
MARKETING

We promote your 
brand through 

all our marketing 
and social media 

channels

CANDIDATE  
SELECTION
We can help  

you select the 
best candidates 

to pitch to be 
your partner

PITCH  
SESSIONS

Whether ‘live’ or 
‘virtual’, we are 
on hand to give  

our expert 
view on the 
candidates

CHOOSE 
YOUR 

PARTNER
We promote 

your successes 
with your new 

partners

For further information contact amiller@techmarketview.com



About TechMarketView 
TechMarketView is the most influential boutique analyst & advisory firm in the UK. Trusted by tech 
suppliers and tech users as they navigate change, TechMarketView analysts are known for robust 
analysis of suppliers and disruptive market trends, blending UK depth with forward-looking insight.

TechMarketView is passionate about supporting UK startups and scaleups. We have araised the 
profile of hundreds of young companies in the marketplace and helped them meet prospective 
partners and investors through programmes like Little British Battlers, Great British Scaleups and 
the TechMarketView Innovation Partner Programme.

HOW WE PROMOTE YOUR PARTNER SEARCH
We’ll create a full colour flyer with details of your partner search (see examples below). The flyer 
will include details of the types of partner you are looking for and the context for the search and, 
most importantly, the benefits to the candidate of partnering with your organisation. The flyer will be 
downloadable through all our marketing channels including our website and social media feeds. 
We extensively promote your partner search in our UKHotViews email, with multiple appearances 
during the period that applications are open. We also notify our network of investors, corporate 
advisors and industry associations, as well as our extensive database of start-ups and scale-ups.

Want to learn more?
Contact Anthony Miller, Managing Partner
amiller@techmarketview.com | +44 (0)20 3002 8463 | +44 (0)7796 958 859

DON’T TAKE OUR WORD FOR IT...

“Capita engaged with the 
TechMarketView Innovation 

Partner Programme on 3 occasions 
and each time TechMarketView 
presented us with really exciting 

and innovative start-ups and 
scale-ups that met our brief.”

John Downes  
Partner, Capita Scaling Partner

“The programme was a success, 
with a significant number of very 
strong applications from north-

based organisations. We’re 
progressing conversations, with 

a view to joint go-to-market 
activities in the coming months.”

Paul Buxton  
Vice President Utilities and North 

Sector, CGI UK

“Through the TechMarketView 
Innovation Partner Programme 
we were introduced to several 

credible partnership candidates 
and we are discussing 

commercial terms with a number 
of them. A fantastic result!””

Enzo Brienza 
Channel Alliances Manager, 

InterSystems

InterSystems is looking for Fintech partners to bring innovation to Financial Services
TechMarketView is helping InterSystems, one of the world’s most trusted data management platform providers, 
to expand its partnership ecosystem within Fintech organisations in order to create and support new customer 
relationships and to position itself as an innovator and disruptor within the Financial Services sector. 
Apply today for an incredible opportunity to work with InterSystems to take your solutions and services into 
financial services institutions that would normally be out of your reach.
Virtual pitch sessions
We will be running virtual pitch sessions during week beginning 15th March 2021 to identify companies that are 
the best fit for a strategic partnership with InterSystems.
Application form: www.techmarketview.com/ISUKTIPP2021appform
Entries close on Friday 12th February 2021
Full terms & conditions are available on the TechMarketView website at www.techmarketview.com/ISUKTIPP2021

More so than ever before, Financial Services organisations need to reduce operational costs to remain 
competitive yet improve service quality. Cloud and hybrid computing environments will be key to  
enhancing focus on real-time data and processes while managing the burden of regulatory pressures. In 
capital markets, fintech, retail banking and insurance, InterSystems are helping the world’s most successful 
institutions meet these challenges. With their partner community they want to continue to deliver solutions 
to offer reliability, innovation and scalability for the financial services industry.

Your company
You must be an established 
solutions provider to the 
financial services sector 
headquartered in the UK or  
the Republic of Ireland, and 
ideally serving global markets.
You are privately held though 
you may have external investors. 
You would likely have 20-50 
employees and be generating 
revenues of £1m-£2m p.a. or  
can see a way to get there.
Needless to say, you must not 
be a subsidiary of, or backed by, 
a competitor to InterSystems.

Partnership options
Applications Solutions Partner 
An independent software 
vendor that sells applications or 
solutions built with InterSystems 
technology to financial services 
organisations.
Technology Alliance Partner
A hybrid cloud professional and 
managed service organisation 
that delivers a solution to 
financial services customers 
based on InterSystems 
technology. This could 
also include integration or 
implementation services.

Partnership process
By understanding InterSystems’ 
culture and learning our 
product value propositions 
going through the partner 
accreditation program, the 
partner would then build 
their own application on 
InterSystems technology  
and deliver this solution  
to the end customer.

Innovate Faster, Disrupt Faster, Scale Faster  
with InterSystems

mailto:amiller%40techmarketview.com?subject=TechMarketView%20Innovation%20Partner%20Programme

