
Let TechMarketView help you find innovation partners  
quickly and efficiently.

TechMarketView Innovation Partner Programme goes VIRTUAL
The TechMarketView Innovation Partner Programme helps enterprise software & IT services 
companies find exciting UK and Irish start-ups and scale-ups as potential partners to bring 

innovative and differentiated solutions to their customers’ business.
Now we can run the entire programme for you ONLINE!

Why it works 
• We are a trusted brand. TechMarketView is widely respected in the industry for our support of UK start-ups and 

scale-ups through programmes such as Little British Battlers and Great British Scale-ups and the TechMarket-
View Innovation Partner Programme. TechMarketView is also represented on the Board of UK technology industry 
association, techUK.

• We know how to do it. TechMarketView has been running start-up and scale-up programmes since 2012, attracting 
applications from hundreds of exciting companies, many of which are not on anybody else’s radar.

• We have fantastic reach in the market. Your message will potentially reach thousands of tech industry executives 
and professionals as well as investors and end-user organisations every day through TechMarketView UKHot-
Views. With over 20,000 readers, it’s arguably the most influential daily commentary on the UK tech scene.

• You know what it will cost. We agree the fee to run your V-TIPP and that’s all you pay no matter how many candi-
dates apply or how many you may partner with. We don’t charge retainers or success fees so you can budget with 
confidence.

PARTNER  
PROFILE

We work with you to profile your ideal partner. We help your partnering team define the 
solution you are looking for and the type of partner that would be a good fit for you and your 
customers. This is done entirely virtually!

YOUR
PROPOSITION

We help you create a proposition to attract the right candidates. Remember, you are ‘selling’ 
your company to them as much as they will be ‘selling’ theirs to you!

PROGRAMME
MARKETING

We promote your programme through our marketing channels including UKHotViews and 
social media. We also contact our extensive database of start-ups and scale-ups, venture 
capital firms, incubators start-up/scale-up networks and media organisations.

CANDIDATE
TRIAGE

We present you with a candidate list so that you can select the ones you’d like to invite to 
pitch. We handle all applicant communications but you can contact any candidate directly 
when you need.

VIRTUAL PITCH  
SESSIONS

We organise and run the pitch sessions. We schedule and run VIRTUAL pitch sessions to suit 
you – typically up to six pitch sessions in a day – using Microsoft Teams or the platform of 
your choice.

CHOOSE YOUR 
PARTNER!

You choose your partner! After the pitch sessions, it’s over to you to decide with which com-
panies you’d like to engage in further discussions about a potential partnership.

We can find you innovative partners in as little as three months.

Virtual



Want to learn more?
Contact  
Anthony Miller,  
Managing Partner
amiller@techmarketview.com
Tel: +44 (0)20 3002 8463 
Mob: +44 (0)7796 958 859

TechMarketView 
TechMarketView is the most influential boutique 
analyst & advisory firm in the UK. Trusted by tech 
suppliers and tech users as they navigate change, 
TechMarketView analysts are known for robust 
analysis of suppliers and disruptive market trends, 
blending UK depth with forward-looking insight.

TechMarketView is passionate about supporting UK 
start-ups and scale-ups. We have raised the profile 
of hundreds of young companies in the marketplace 
and helped them meet prospective partners 
and investors through programmes like Little 
British Battlers, Great British Scale-ups and the 
TechMarketView Innovation Partner Programme.

How we promote your programme
We’ll create a branded marketing flyer like the ones below to send to our extensive network of financial 
investors, including venture capital firms, corporate advisers, incubators and start-up/scale-up networks. 
The flyer will also be available to download from our website. We’ll also notify previous applicants to our 
programmes as well as frequently promoting your V-TIPP on the UKHotViews website and in our daily email 
as well as through our social media channels.

“Capita engaged with the TechMarketView Innovation 
Partner Programme on three occasions and each time 
TechMarketView presented us with really exciting and 
innovative start-ups and scale-ups that met our brief”  
John Downes, Partner, Capita Scaling Partner

“The programme was a success, with a significant 
number of very strong applications from north-based 
organisations.”  
Paul Buxton, Vice President Utilities and North Sector,  
CGI UK and Australia

“We are grateful for TMV’s partnership in this programme, 
and have begun work with 5 small businesses off the back 
of the programme’s success.”  
Myron Hrycyk, UK Partnerships and Alliances Director, 
Sopra Steria

“We were delighted with the response: we received 
over 50 high-quality applications and have progressed 
partnership discussions with 5 very exciting businesses.”  
Douglas Ibrahim, Head of Strategy, Civica

The chance to sell to Civica’s clients
Civica has a mission to use technology to deliver better services for its customers and the 
communities they serve. To enable this mission, it wants to work in partnership with innovative 
UK SMEs to create compelling joint propositions that both create value for its customers and 
support growth of the UK technology sector.

One of just a few UK tech ‘unicorns’, Civica has established itself as a leading technology partner 
for organisations around the world, with a significant customer base and an enviable track record 
in providing the digital technology, cloud software and automation behind everyday services for 
over 100 million people. 

Civica works with more than 3,000 major customers in 10 countries around the world, 
including national and local government organisations, health & care providers, social housing 
organisations and schools, as well as commercial enterprises. The Group’s software underpins 
critical services, supporting over two million professionals in their jobs and administering over 
£100 billion annually.

Would you like to be Civica’s next partner?
TechMarketView is helping Civica look for innovative 
partners – could this be you?

TechMarketView Innovation Partner Programme
Launched last year, the TechMarketView Innovation Partner Programme (TIPP) helps 
enterprise technology clients find innovative UK tech SMEs as potential partners. 

We are delighted to announce that we will be running our third TIPP event in 
association with Civica, the UK’s leading supplier of business-critical software, digital 
solutions and managed services to the public sector and regulated markets. The event 
will be held in March 2019 and applications are open NOW.

APPLY NOW AT: 
http://www.techmarketview.com/CIVICATIPPQ12019/

Capita and the Future of Workplace Learning
The global market for learning technologies is expected to reach over £300 billion by 2025*. In all sectors  
people are having to learn new skills and apply themselves to new tasks quicker than ever before. Corporates  
and governments are struggling to access the digital skills they need, and companies that struggle to adapt  
are losing out to more nimble competitors. In the UK alone, skills shortages are estimated to be costing the 
economy over £6bn per year**!
Capita Scaling Partner – the startup development unit of UK business services leader Capita plc,in association 
with the TechMarketView Innovation Partner Programme, is looking for startups and scaleups who think they can 
revolutionise the Future of Workplace Learning. 
If you are selected for the programme you will get
•  Accelerated market access to Capita’s network of 9,000 corporate clients and 8,000 blue-chip suppliers, as well 

as businesses in international markets
•  Dedicated business development support from the Capita Scaling Partner team to help turbocharge your growth
•  Input from subject matter experts in Capita’s People Solutions business, supporting the employment lifecycle 

from hiring to retiring for 6,500 clients across the private and public sectors
•  Unparalleled industry visibility in TechMarketView research, including UKHotViews, arguably the most 

influential daily commentary on the UK tech scene.

Are you an innovative start-up or scale-up with a disruptive digital 
workplace learning solution?
Then apply now to partner with Capita’s corporate venturing unit Capita Scaling Partner to turbo-charge your 
growth in national and international markets.

TechMarketView Innovation Partner Programme 
Launched in 2018, the TechMarketView Innovation Partner Programme is helping some of the UK’s leading 
enterprise software & IT services companies find innovative startups and scaleups as potential partners  
and help them sell into to their customer base.
After two highly successful programmes last year, TechMarketView is collaborating with Capita again,  
this time to help the UK business services leader find innovative companies that can revolutionise the  
Future of Workplace Learning.

Pitch event
We will be running a pitch event in London on Wednesday 6th November 2019 to identify businesses that  
are the best fit for a strategic partnership with Capita.

APPLY NOW AT www.techmarketview.com/futureofworkplacelearning
Entries close Friday 4th October 2019

We’re living longer, working smarter and feeling more interconnected than ever before. 
With the world at our fingertips, how do we sustain lifelong learning, and how will the 
future of education and work evolve as a result?

* Grandview Research, 2018   ** Open University, 2018

The Challenges
Sopra Steria is looking for partners to provide innovative solutions to three Challenges, with focus on the business 
benefit for future clients:
• Challenge 1 – Innovating Cyber Security: Keeping our shared clients safe in a world of developing threats. Cyber-

attacks are a constant threat, being reported by 32% of UK Businesses in the last 12 months and instigating a total 
cost £7.1 million in response to attacks in 2017. Sopra Steria is at the front line defending against this constant 
threat, with an end-to-end Cyber Security offering. 
We are looking for partners with a collaborative nature and a highly innovative Cyber Security Solution in the field 
of Cyber-threat detection, Cyber-training and Cloud Security, to work with us to develop an end-to-end solution.

• Challenge 2 – Identity Validation and Verification for the Public Sector: Ensuring accurate provision for all clients 
and their sensitive data. Identity validation and verification impacts many aspects of citizen’s interactions with 
government, from immigration and benefits to licencing for work in hazardous environments or with vulnerable 
people. All of these examples rely heavily on the accurate and timely validation and verification of the physical 
identity of an individual. 
We are looking for partners with highly innovative identity validation and verification solutions to bolster our 
current offerings and create new ones across many markets.

• Challenge 3 – Transforming the Inspections Process: Streamlining the capture, analysis and reporting of 
inspections to deliver timely, effective decision making. 
Many Public and Private Sector organisations depend on inspection to ensure safety, compliance and effective 
operations. Inspections may involve many sources of data, from observation of behaviours and practices, 
and measurements of environments and equipment. Inspections are often expensive, labour intensive and 
dependent on a mobile workforce. It is the collation, analysis and presentation of this data which is often manual, 
repetitive and time-consuming. Sopra Steria believes that the time is ripe to use technology to transform the 
planning, execution, analysis and reporting of inspections, and the data involved, to deliver better outcomes for 
organisations and their stakeholders. 
We are looking for partners with highly innovative data-focused solutions using the latest technology (AI, 
automation or digital evidence capture) to radically transform the process and user experience in a digitally 
enabled and consistent way.

Do you have the right Chemistry to partner with Sopra Steria?
Then apply today for an incredible opportunity to partner with a European leader in digital transformation and 
take your solution to national and international markets.
TechMarketView is collaborating with Chemistry, the new accelerator programme from Sopra Steria. Chemistry 
is industry-led and specifically designed to help startups and scaleups with innovative solutions grow faster 
and get their products to market quickly using a collaborative, supportive and professional platform.

Pitch event
We will be running a pitch event in London during the week beginning 9th December 2019 to identify 
businesses that are the best fit for a strategic partnership with Sopra Steria.

APPLY NOW AT www.techmarketview.com/Chemistry
Entries close Wednesday 13th November 2019

Delivering innovation with impact

Virtual


